
2013 Annual Fall Symposium

Inn at St. John’s

Plymouth, MI 48170
44045 Five Mile Road

September 23rd & 24th
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The Symposium Committee has compiled a 

diversified, education-packed program offering a 

chance to earn 13 CFP® and/or CIMA CE’s (credits 

pending approval), including a special optional CFP® 

Ethics course. Participants will also benefit from 

networking opportunities with other professionals and 

from our Partners showcasing and sharing the very 

latest in financial services and products.

Our thanks to the Partners who 
generously contributed to make 
this year’s Symposium 
possible.

2013

Chubb Personal Insurance

Jefferson National

Kaplan Professional

Munder Capital Management

Sigma Financial Corporation

Small Business Association of Michigan (SBAM)

Thornburg Investment Management

Charles Schwab Advisor Services

Goldman Sachs

Morningstar Investment Services

Hartford Funds

Invesco

TD Ameritrade Institutional

The Capital Group

JP Morgan

OppenheimerFunds

U.S. Global Advisors
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7:00 am  Registration Desk / Visit with Partners

7:00 am to 9:00 am  Optional CFP® Ethics Session
   Speaker: Joyce Schnur, CFP®, MBA, ChFC

9:15 am   Opening Remarks

9:20 am to 10:35 am  General Session 1
    Speaker:  Mary Kelly, Ph.D., CDR, US Navy (Ret)
    Title: Master Your World – Leadership Lessons from the Dog

10:35 am to 10:45 am  Break / Visit with Partners

10:45 am to Noon   General Session 2
    Speaker:  Daniel Crosby, Ph.D.
    Title:  The Purpose Driven Investor:  Managing 
    Misbehavior through a Personal Benchmark

Noon to 1:20 pm   Lunch / Visit with Partners

1:20 pm to 2:35 pm  General Session 3 
    Speaker:  Anastasia Amoroso, CFA
    Title:  A Guide to the Market

2:35 pm to 2:45 pm  Break / Visit with Partners 

2:45 pm to 4:00 pm   General Session 4
    Speaker:  Edward Goard, CFA
    Title:  Interest Rate Repression:  What’s a Fixed Income 
    Investor to Do?

4:00 pm to 4:10 pm   Break / Visit with Partners

4:10 pm to 5:00 pm   General Session 5
    Speaker: Suzette Rothberg
    Title: Changing the Frame

5:00 pm to 6:15 pm  Cocktail Reception / Strolling Dinner

6:15 pm to 7:15 pm  After Dinner Speaker
    Speaker: Rob Kochel
    Title: The New Word Order

AGENDA
Monday, September 23, 2013  

Questions? Please contact Mary Medonis at the 
FPA of Michigan Chapter Office at 248.330.7757, 

or this year’s Symposium Chair, Sandy Adams, at 248.948.7900.

See page 9 for details on the Optional CFP® Ethics Program. 

13 CFP® and/or CIMA credits are pending approval, plus 2 CFP® credits 
for attending the optional CFP® Ethics program.

Meeting attire is business casual.

See pages 4-8 for Individual Program Descriptions
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7:30 am to 8:00 am  Breakfast/Annual Business Meeting 

8:00 am to 9:00 am  General Session 6 
 Speaker: Mary Kelly, Ph.D., CDR, US Navy (Ret) 
 Title: In Case of Emergency, Break Glass or “Who is  
 going to Feed the Cat?” Get Organized for Life

9:00 am to 9:10 am Break / Visit with Partners

9:10 am to 10:00 am Breakout Session 1
 Speaker: John Diehl, CFP®, CLU, ChFC
 Title: In the Company of Strangers
 Speakers: Bill and Linda Kleist
 Title: Stand Out or Get Buried: Building a Brand Presence in a  
 Crowded Marketplace
 Speaker: Tadas Misiunas
 Title: Managing Expectations - Super S-Curves

10:00 am to 10:10 am Break / Visit with Partners

10:10 am to 11:25 am Breakout Session 2
	 Speaker:	Joshua	T.	Hatfield	Charles,	CFP®, ChFC, CLU, ADPA, CEP, CLTC
 Title: Planning Strategies for Unwed Couples (Legal Strangers)
 Speaker: Cooper Sinclair
 Title: Tax Deferred Investing Solution for Fee Based Advisors

11:25 am to 11:30 am Break / Visit with Partners 

11:30 am to 12:20 pm Breakout Session 3 
 Speaker: Ryan Smith
 Title: Insights to Action – Delivering Effective Personal Risk
 Management
 Speaker: Charles Anderson
 Title: Gaining Access to the U.S. Energy Renaissance

12:20 pm to 1:20 pm Lunch / Presentation by Leon LaBrecque, JD, CPA, CFP®, CFA
 Title: The Law of Success: 2013

1:20 pm to 2:35 pm Breakout Session 4
 Speaker: Vicki McLellan, MA, CFP®, CDFA™
 Title: Finances and Collaborative Divorce
 Speaker: Bryan Yelvington
 Title: Managing Your Practice with Morningstar

2:35 pm to 2:45 pm Break / Visit with Partners 

2:45 pm to 4:00 pm Breakout Session 5
 Speaker: Carrie Gilchrist, M.Ed.
 Title: Financial Assistance for Higher Education
  Speaker: Minoti Rajput, CFP® 
 Title:	Significant	Aspects	of	Special	Needs	Planning

AGENDA
Tuesday, September 24, 2013  

See pages 4-8 for Individual Program Descriptions
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General Session 1:  Master Your World – Leadership Lessons 
from the Dog presented by Mary Kelly, Ph.D., CDR, US Navy (Ret)

Do you ask your employees to sleep at work? Do you ask them to work 
for several weeks without a day off? Do you ask them to risk their lives for 

you? Probably not, but the military does.  Learn the secrets of leadership and 
motivation from a 21 year Navy veteran who led multi-cultural teams all over the 

world in this thought-provoking, action-packed session. Designed toward teams and 
senior management.

General Session 2:  The Purpose Driven Investor:  Managing Misbehavior 
Through a Personal Benchmark presented by Daniel Crosby, Ph.D.

While	behavioral	finance	has	existed	as	a	legitimate	sub-discipline	for	at	
least 40 years it has become increasingly well known in the last decade, 

largely through the popularization of anecdotes exposing investor irrationality. 
While awareness of such anecdotes offers a good laugh, they have done little 

to measurably impact investment outcomes. By setting forth three pillars of investor 
misbehavior and discussing ways in which they can be simply managed through the 
use of a personal benchmark, Dr. Daniel Crosby will provide participants with a toolbox 
for baking rationality in to their advisement process. What’s more, the process of 
personal benchmark has a simultaneous positive impact on the investment experience 
as a whole and naturally forms deep relational bonds between client and advisor.

 
General Session 3:  A Guide to the Market presented by Anastasia 

Amoroso, CFA, Vice President and Global Market Strategist on the J.P. 
Morgan Funds Global Market Insights Strategy Team

Entering	2013,	financial	markets	faced	significant	challenges	including	a	
slumping	European	economy,	concerns	about	inflation	in	some	emerging	

markets	and	fiscal	drag	in	the	United	States	from	tax	increases	and	spending	
cuts. Despite this, equity markets had a remarkably strong start to the year 

with major stock market indices hitting all-time highs in a full recovery from the 
2007-2009 bear market. Fixed income markets, however, saw more mixed 
performance as investors moved cash toward risk assets.  For investors, it is 
important to understand the drivers of recent market performance, as well as 

some of the issues which will impact returns going forward. Anastasia will 
use slides from JP Morgan’s Guide to the Market to address these issues/

challenges and provide perspective on the current opportunities/risks 
present in the markets.

COURSE SUMMARIESThursT-
Monday, September 23, 2013  

— Optional CFP® Ethics Presentation —
Need your CFP® Ethics CE’s? Be sure to register for this optional program. 

See more information on page 9.
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General Session 4:  Interest Rate Repression:  What’s a Fixed 
Income Investor to Do? presented by Edward D. Goard, CFA, Chief 
Investment	Officer,	Fixed	Income,	for Munder Capital Management

During this presentation, Ed will discuss:

•	 The Macro picture of where we are, where we’re going, and what it 
means	for	fixed	income	investors.

•	 The	condition	of	fixed	income	markets:		low	rates	are	pushing	investors	to	
riskier sectors in a search for income, what are the implications?

•	 Alternatives to mitigate risk while providing income.

General Session 5:  Changing the Frame presented by Suzette Rothberg, 
Senior Vice President of Business Development and 

Training for American Funds Distributors

Managing	client	behavior	is	difficult	in	any	market,	but	recent	conditions	have	
compounded the challenge of keeping investors on track with their long-term 
objectives.  Yet for clients, the stakes are very high – education for their children, 
security	in	their	own	retirement	and	the	fulfillment	of	lifelong	dreams	and	aspirations.		
Successfully managing these challenges is also crucial to advisers seeking to 
strengthen relationships and growing their practices.  In Changing the Frame, we 
continue working to help advisers expand their understanding of the forces at work 
behind investor decision-making while presenting communication strategies and 
investing structures designed to improve investor outcomes.

After Dinner Speaker: The New Word Order 
presented by Rob Kochel, Vice-President, Invesco Consulting

Dream retirement or comfortable retirement? Financial freedom or 
financial	security?	In	these	phrases,	which	words	resonate	most	with	
clients?	To	find	out,	Invesco	Consulting	joined	forces	with	the	word	
specialists	at	political	consulting	firm	maslansky	luntz	+	partners	to	study	
the	language	of	financial	services.	After	five	years	of	research,	15	focus	groups	
and	a	survey	of	4,300	investors,	they	identified	the	words	to	use	-	and	the	words	
to lose - when communicating with clients. This revealing session explores 
how	the	right	words	and	phrases	can	help	financial	advisers	improve	client	
relationships and elicit positive client responses. Learn about the importance 
of	discussing	personalized	benefits,	avoiding	industry	jargon	and	adjusting	for	
today’s skeptical investors. 

To register for the FPA of Michigan 2013 Annual Fall Symposium, 
please complete the registration form printed inside.

COURSE SUMMARIEST-
Monday, September 23, 2013  
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General Session 6:  In Case of Emergency, Break Glass or “Who is 
going to Feed the Cat?” Get Organized for Life 

presented by Mary Kelly, Ph.D., CDR, US Navy (Ret)

What happens if you face tragedy and don’t make it home tonight? 
Would someone know where to pick up the kids, what medication the 

dog gets, and where to pay the mortgage? In one hour, audiences learn 
which important documents they need to have ready in case of an unexpected crisis. 
Be prepared! Wills, Trusts, Health Care Directives, Powers of Attorney and Letters 
of Instruction will be discussed. Less than 57% of Americans have a will! Learn what 
important papers you actually need, what you don’t, and how to get it all organized 
in one place, just in case. Often cited as “The singularly most useful training ever 
attended.”  

BREAKOUT SESSION 1

Option 1:  In the Company of Strangers presented by John Diehl, CFP®, 
CLU and ChFC, Senior Vice President of 

Strategic Markets for Hartford Funds

Hartford Funds welcomes you to join a discussion based on MIT AgeLab’s 
research that explores shifting consumer attitudes toward investing.
•	How	consumers	have	redefined	what	they’re	looking	for	in	financial	advice;
•	 Implications	for	the	financial	services	industry;	and
•	How to distinguish your practice by becoming more realistic, relevant, and 

responsive to your clients’ evolving needs.

Option 2:  Stand Out or Get Buried: Building a Brand Presence in a Crowded 
Marketplace presented by Bill and Linda Kleist of Identity Graphic Design

You have less than 3 seconds to get your prospect’s attention in today’s crowded 
market place. Mega dollar budgets of major corporations squeeze out the small 

entrepreneur. Multiple channels, social media and diluted consumer attention make 
it imperative that your business stay out front.  Gain instant credibility through design 
and a clear brand strategy for a remarkable advantage. Learn strategies you can 

employ	right	now	to	define	and	strengthen	your	brand	and	increase	your	market	share	
with authority and the authenticity consumers demand. Be ready to take on “the big 

guys” after this seminar. 

Option 3:  Managing Expectations - Super S-Curves presented by Tadas 
Misiunas, Vice President, Eastern Region and East Central Region, 

for U.S. Global Investors

•	 How the	global	supercycle	is	fueling	commodities	growth;	
•	 Demand drivers for the commodities markets, including urbanization, 

infrastructure growth, the growing middle class and emerging market 
consumer	growth;	

•	 Government	fiscal	and	monetary	policies	and	their	impact	on	
developed	and	emerging	markets;	

•	 The	commodities	cycle;	and
•	 How natural resources can be an integral part of your portfolio.

BREAKOUT SESSIONSThursT-
Tuesday, September 24, 2013  
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BREAKOUT SESSION 2

Option 1:  Planning Strategies for Unwed Couples presented by Joshua 
T.	Hatfield	Charles, CFP®, ChFC, CLU, ADPA, CEP, CLTC of SPC Financial, Inc.  

Discuss planning opportunities and challenges for ‘unmarried’ couples. 
Break out differences between this population and same-sex couples that 
are able to get married in their home state. J.T. will address the following 
planning areas: 

•	 Asset Title
•	 Risk Management
•	 Tax Planning
•	 Retirement Planning
•	 Estate and Gifting

J.T. will also discuss how to work with the household, properly identify client goals and 
deliver recommendations that are most appropriate while being sensitive to their needs. 
He will discuss the effects of DOMA and the Supreme Court’s decision as it pertains to 
planning for same-sex couples.

Option 2:  Tax Deferred Investing Solution for Fee Based Advisors presented 
by Cooper Sinclair, Regional Director for Jefferson National  

A Tax Deferred Investing strategy can potentially help clients achieve higher 
returns—without	increasing	risk.	Performance	of	asset	classes	such	as	fixed	
income, commodities and real estate may improve by more than 100 bps—and a 
Flat-Fee VA is key to making this strategy work.

 BREAKOUT SESSION 3

Option 1:  Insights to Action – Delivering Effective Personal Risk Management 
presented by Ryan Smith, Marketing Specialist for Chubb Personal Insurance

What set of needs does a customer bring to the table when they are buying or 
renewing their personal insurance policies?  How can an advisor deliver effectively 
against these needs?  This course investigates the personal risk management 
needs of the high net worth consumer and compares those needs with what CFP® 
professionals	are	doing	today	to	help	their	clients	manage	risk.		It	also	simplifies	the	
fine	print	of	homeowner	and	liability	insurance	policies,	enabling	a	CFP®	practitioner	
to focus on risk management solutions that best protect a client’s wealth. 

 Option 2:  Gaining Access to the U.S. Energy Renaissance presented by 
Charles Anderson, Client Portfolio Manager for Oppenheimer Funds, Inc.

As new technologies unlock vast domestic resources, the U.S. may be 
poised for energy independence. With estimates calling for more than $250 
billion in infrastructure to meet the growing domestic supply of resources, 
energy infrastructure Master Limited Partnerships (MLPs) may provide a prime 
opportunity to participate in the anticipated boom.  Join Charles Anderson, 
CPM OFI SteelPath, to discuss how this dramatic transformation in the U.S. 
energy industry is opening a wide range of opportunities to investors.

BREAKOUT SESSIONST-
Tuesday, September 24, 2013  
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Lunch Presentation:  The Law of Success: 2013 presented by 
Leon LaBrecque, JD, CPA, CFP®, CFA of LJPR, LLC 

The Law of Success, Napoleon Hill’s seminal self-help treatise from the 
1920s, is revisited 90 years later by Leon LaBrecque. Leon dives into the 

original and cites application to the current times and the new paradigm. 
If	you’ve	enjoyed	the	Law	of	Success	before,	you’ll	find	this	engaging	and	

interesting. If you’ve never experienced Napoleon Hill, be prepared to be inspired 
and motivated.  Leon provides many viable takeaways with some unique handouts.

BREAKOUT SESSION 4

Option 1:  Finances and Collaborative Divorce:  Privacy and Asset Protection for 
your Divorcing Clients presented by Vicki D. McLellan, MA, CFP®, CDFA™  of 

Equitable Divorce Solutions

What do Roy Disney, Robin Williams and T. Boon Pickens have in common?  
They have a lot of money, and they chose Collaborative Process for their divorces. 

Collaborative Divorce is a process that avoids costly and public litigation for your clients. 
This	session	will	review	financial	planning	issues	and	tax	consequences	for	divorcing	

couples-	whatever	their	income	and	net	worth.		Divorce	presents	unique	financial	planning	
challenges	and	opportunities.	Discussion	of	the	role	of	the	financial	neutral	in	Collaborative	
Divorce;	financial	neutrals	in	Collaborative	Divorce	are	your	allies,	not	competitors.

  Option 2:  Managing Your Practice with Morningstar presented by Bryan 
Yelvington, Regional Sales Director, Advisor Solutions, Morningstar, Inc.

Join	Morningstar’s	Bryan	Yelvington	to	learn	how	Morningstar	is	helping	financial	
advisors industry wide.  During this presentation he will explain the range of 

capabilities Morningstar is able to provide through their three core technology 
platforms.

BREAKOUT SESSION 5

Option 1:  Financial Assistance for Higher Education presented by Carrie A. 
Gilchrist, M.Ed., Senior Financial Aid Outreach Advisor for Oakland University

Carrie will	provide	an	overview	of	the	financial	aid	process	from	a	student	and	
practitioner perspective.  Information regarding the Free Application for Federal 

Student	Aid	(FAFSA),	types	of	financial	aid,	and	sources	of	funding	will	be	shared	
to	provide	a	basic	understanding	of	financial	assistance	for	higher	education.		A	
discussion	of	resources	for	financial	planners	will	also	take	place,	as	well	as	ample	time	
provided for questions and answers.

Option 2:  Significant	Aspects	of	Special	Needs	Planning	–	A	Financial	
Advisor’s Point of View presented by Minoti Rajput, CFP®  founder and 

principal advisor of Secure Planning Strategies
Planning for a family member with Special Needs requires in-depth knowledge 

of	ever	changing	government	resources,	laws,	legal	and	financial	tools	available	
as you assist family members in creating a working plan to meet their lifelong 

dreams and needs.  All aspects of Special Needs Planning will be covered 
including	legal,	financial,	government	benefits,	life	planning	&	post	mortem	

planning.

BREAKOUT SESSIONSThursT-
Tuesday, September 24, 2013  
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Optional CFP® Ethics Presentation
Monday, September 23, 2013 7:00 am to 9:00 am
Joyce Schnur, CFP® of Kaplan Financial Education
Kaplan’s Ethics course provides a review of the CFP’s Code of 
Professional Conduct and discusses the requirements CFP®	certificants	
must	follow	when	they	engage	in	financial	planning	or	the	material	
elements	of	financial	planning.	The	course	covers	the	following	areas	of	
study:

•	 Financial	planning,	the	financial	planning	process,	and	financial	planning	
subject areas.

•	 The	material	elements	of	financial	planning	and	situations	in	which	a	CFP® 
professional	is	providing	financial	planning	as	defined	by	CFP® Board.

•	 The	required	elements	of	a	written	agreement	when	financial	planning	services	
are provided.

•	 The Code of Ethics that guide the manner in which CFP®	certificants	and	
registrants must conduct their professional activities.

•	 The	Rules	of	Conduct	that	define	how	certificants	must	conduct	their	actions	and	
activities.

•	 Requirements of disclosure.
•	 The	elements	of	the	fiduciary	standard.

ADDITIONAL
OPPORTUNITES

A Day on the Links...Golf Anyone!
Sunday, September 22, 2013 - Tee times will be between Noon & 1pm

In conjunction with this year’s Symposium, the FPA of Michigan will be offering an optional 
golf outing at the Inn at St. John’s Golf Course for Symposium attendees and their 
guests.
The $55 cost includes 18 holes of golf with a cart along with lunch at the turn.  If you 
would like to participate in this year’s golf outing, please indicate on the registration form 
and include your payment with the registration form.  We will notify you prior to the event 
of	your	tee	time	and	four-some.		Please	note,	if	there	is	insufficient	interest,	the	outing	
may be canceled and your money will be refunded. If you have any questions, please 
call Mary at 248.330.7757.

Please Note: This schedule is subject to revisions by the Symposium Committee.
Thanks to the 2013 Symposium Committee:
Sandy	Adams,	Chair		•		Ted	Bugenski		•		Alan	Ferrara
Cathy	Gearig		•		Douglas	Gross		•		Mary	Medonis

Sunday Social Mixer
Sunday, September 22 - 5:30 pm - 7:30 pm
5ive Restaurant
You are cordially invited to attend an after-hours social mixer from 5:30 pm to 
7:30 pm hosted by the FPA of Michigan on the evening of Sunday, September 
22nd	at	5ive	Restaurant	located	at	the	Inn	at	St.	John’s	Golf	&	Conference	
Center.  Enjoy complimentary appetizers, along with a cash bar, while socializing 
with your fellow FPA Members. Please indicate on the registration form if you 
plan to attend!
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Instructions:
•	 Use a separate form for each registration. A photocopy is 

acceptable.
•	 Please be sure to select which breakout sessions you will attend.
•	 Mail the completed form and payment (check or money order) to: 

FPA of Michigan, PO Box 476, South Lyon, MI 48178.
•	 If you prefer to pay via credit card, fax your completed registration 

form to 888.374.0858 or email to admin@fpami.com.You will 
receive an email with a link to the FPA MI PayPal account.

REGISTRATION FORM

Registraton Fees 
(hotel not included)

Member*   $324  $374
Non-Member   $424  $474
Student   $275  $325

Optional
Ethics Presentation (member*) $60  $80
Ethics Presentation (Non-Member) $100  $120
Golf      $55
Social Mixer    No Charge
*Members of any recognized FPA Chapter entitled to member rate.
О Please check for special dietary needs. Please specify: _________________________

 TOTAL

$ ____________

Please choose from ONE of the following
I would like to receive a hard copy of the presentation handouts
(as given out in previous years)
I would like to receive a CD containing the presentation handouts
(if you choose this option, you will not receive a hard copy of the presentation handouts)

Get your early 
bird discount! To 

qualify for the special 
early bird discount, 

registration and full payment 
must be postmarked no later 
    than     August 30, 2013.  

After this date, register 
at the regular 

registration rate.

Please check one presentation for each Breakout Session below
BREAKOUT SESSION 1  BREAKOUT SESSION 4
О	John Diehl presentation	 	 О	Vicki McLellan presentation
О	Bill	&	Linda	Kleist	presentation	 	 О	Bryan Yelvington presentation
О	Tadas Misiunas presentation
BREAKOUT SESSION 2  BREAKOUT SESSION 5
О	Joshua	T.	Hatfield	Charles	presentation	 	 О	Carrie	Gilchrist	presentation
О	Cooper	Sinclair	presentation	 	 О	Minoti	Rajput	presentation
BREAKOUT SESSION 3
О	Ryan Smith presentation
О	Charles Anderson presentation
Companion Program (includes meals only, not Symposium registration fee)
Name of companion ($150)  _______________________________________

TOTAL AMOUNT ENCLOSED $ _____________

Name:  __________________________________________________________
Preferred First Name (for badge):  __________________Designations: ___________

Company Name:  ___________________________________________________
Mailing Address:  ____________________________________________________

City/State/Zip: _______________________________________________________
Telephone #: __________________________Fax #: __________________________

Email: ______________________________________________________________
Early Bird

(on or before 8/30)
Regular Rate

CHOOSE
ONE
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Instructions:
•	 Use a separate form for each registration. A photocopy is 

acceptable.
•	 Please be sure to select which breakout sessions you will attend.
•	 Mail the completed form and payment (check or money order) to: 

FPA of Michigan, PO Box 476, South Lyon, MI 48178.
•	 If you prefer to pay via credit card, fax your completed registration 

form to 888.374.0858 or email to admin@fpami.com.You will 
receive an email with a link to the FPA MI PayPal account.

This year’s Symposium will be held at the Inn at St. John’s in 
Plymouth, Michigan. Room Rates are $139 plus tax per night. Please 
read the following for reservation information.

INN AT ST. JOHN’S
44045 Five Mile Road, Plymouth, Michigan 48170

(734) 414-0600
HOTEL RESERVATIONS – You have TWO options when making your reservations:

ONLINE RESERVATIONS
Go directly to our website:  http://www.theinnatstjohns.com, click on “Individual 
Reservations” from the reservation screen, select the dates of your stay and 
then	select	“HAVE	A	SPECIAL	CODE?”	which	you	will	find	in	the	box	entitled	
“Stay Details” You will be prompted for a GROUP ACCESS CODE.  OUR 
GROUP ACESS CODE IS:  10D1MQ.  The group access code must be entered 
to receive the group rate.  

PHONE RESERVATIONS
To make a reservation over the phone, please contact the hotel at 734.414.0600 
and reference the group access code or group name to make a reservation.  
The group name is Financial Planning Association.

VERY IMPORTANT INFORMATION: You MUST reference OUR GROUP 
ACCESS CODE (10D1MQ) to receive your group rate.  If you do not use this 
group access code, you will be making reservations at the regular weekend 
rate. The “cut-off date” for accepting reservations into this “Group 
Room Rate” is Sunday, September 8, 2013.  The Group Room Rate 
and/or availability will not be guaranteed if the reservation is made 
after Sunday, September 8, 2013. Please reserve your room early as 
the room block is limited.

HOTEL INFORMATION
September 23 - September 24, 2013

1

2

NOTE FOR SYMPOSIUM CANCELLATIONS: All cancellations, 
substitutions or transfers of Symposium Registration must be made in 
writing. Refunds (less a $50 administration fee) will be issued if written 
cancellations are received by September 13, 2013. No refunds will be 
issued after that date. Room reservations must be cancelled directly 
with the hotel.

A special thanks to the FPA of Michigan 2013 Symposium 
Committee for putting together a great program this year!



FP
A 

of
 

M
ic

hi
ga

n

20
13

 A
nn

ua
l

Fa
ll 

Sy
m

po
si

um
9/

23
 - 

9/
24

se
e 

in
si

de
fo

r d
et

ai
ls

Pr
sr

t F
irs

t C
la

ss
U.

S.
 P

os
ta

ge
PA

ID
W

al
le

d 
La

ke
, M

I
Pe

rm
it 

88
FP

A 
of

 M
ic

hi
ga

n
PO

 B
ox

 4
76

So
ut

h 
Ly

on
, M

I 4
81

78


